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Bridge Bank, SVB and Borel expanding with new offices

BY RAKSHA VARMA
raksha@bizjournals.com

Bridge Bank is expanding its technolo-
gy banking division to Dallas this week.

The Dallas office, a technology bank-
ing loan production office, caters to com-
panies in the central market including
Arizona, Colorado and Texas.

“It’s a good opportunity for us because
many tech companies are migrating to
Texas,” said Dan Myers, chief executive
officer for the San Jose-based bank. “It’s
a trend that’s been there for the last
three years.”
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There is one employee in the Dal-
las office, said Mr. Myers, who added
that more employees may be added if
there is a need. Bill Nay, senior vice
president and market manager for the
Dallas office, has more than 12 years of
commercial banking experience in the
region. Prior to joining Bridge Bank,
Mr. Nay worked as a regional market
manager for Silicon Valley Bank, where
his responsibilities included sales and
marketing, and — before that — as a
vice president for Bank of America.

Started in Santa Clara in July 2002,
the technology banking division is di-
vided into two groups, said Mr. Myers.
The first, a traditional “tech” banking
group, offers regular banking products,
such as capital loans, lines of credit and
cash management. The Bridge capital
finance group, on the other hand, pro-
vides specialized products, such as asset
based loans (these are equity-based and
target consumers who do not conform
to typical lending standards). To date,
25 percent of the bank’s clients in the
technology banking division are based
outside Silicon Valley.

Although there is no specific crite-
ria, Mr. Myers said companies are usu-
ally high-tech start-ups (although more
in the life sciences field are joining,
he added) that are venture- or angel-
backed. Bridge Bank, a subsidiary of
Bridge Capital Holdings, was founded
in 2001 and focuses on small to midsize
businesses in Silicon Valley.

Silicon Valley Bank plans Utah support
center

Silicon Valley Bank plans to open a
large “back-shop” operations center in
Salt Lake City, Utah, early this year.

Although the bank outsources back-
shop operations to two locations in So-
noma and Scottsdale, Ariz., the Salt
Lake location is going to be the bank’s
first full-fledged back-shop facility, said
Meghan O’Leary, a spokeswoman for
Silicon Valley Bank. Back-shop opera-
tions can be used by a bank if a natural
disaster, such as Hurricane Katrina,
strikes, affecting day-to-day operations
(these include data processing, check
clearing) in California, she added.

The Salt Lake facility is part of the
Santa Clara-based bank’s strategy to
guarantee that client operations, such as
funds transfers, go smoothly, if business
is interrupted. The bank, which has 13
offices in California, plans to hire at least
50 employees for the Salt Lake facility.

Salt Lake is a prime spot for a back-
shop operations center because of its
proximity to California and “moder-
ate housing prices for employees,” said

Ms. O’Leary, who added that the Utah
location is strictly set up for back-shop
operations. Although the bank oper-
ates in 14 states, it has no consumer of-
fices in Utah. But Ms. O’Leary said the
bank has commercial lending clients
in Utah who are primarily helped by
the bank’s office in Portland, Ore.

Founded in 1983, Silicon Valley Bank
caters to companies in technology, life
sciences, private equity and premium
wine industries.

Borel opens Los Altos branch
Borel Private Bank & Trust Co. an-

nounced its latest expansion —a branch
in Los Altos — this week.

The San Mateo-based community
bank “quietly” opened the bank just a
week before Christmas, said Stephen
Fick, manager of the Los Altos branch,
but did not publicize its opening until
this week. “A huge amount of trust
business is generated in Los Altos,”
said Mr. Fick, also a senior vice presi-
dent. “We recognized a need for an ad-
ditional office here.”

The bank, which also has a branch
in Palo Alto and one in San Francisco,
hired an officer skilled in trust opera-

tions. Trust customers do not need to
meet a certain threshold (a minimum
financial requirement or “worth”), said
Mr. Fick, who added that many of the
bank’s customers are real estate inves-
tors, retirees and attorneys.

Eight employees were hired for the
Los Altos branch. The bank, a subsid-
iary of Boston Private Financial Hold-
ings, Inc., was founded in 1980 and
provides private banking, trust and
investment management services.

RAKSHA VARMA covers banking, small business and
retail. Reach her at (408) 299-1829.

Its time to start living your dream. Time for cozy gatherings, scenic trail walks, crystalline snow at Northern Nevadas

world-class ski resorts, peaceful time-outs... Plus, a wealth of opportunities that come with living in a luxurious, new
home community in Somersett designed by Monterey Development Group—including championship golf, swimming,

tennis, aerobic and fitness centers, restaurants, coffee and wine bars, and exciting stores. At Genoa Lakes Golf Resort,

MONTEREY

DEVELOPMENT GROUP

enjoy two championship golf courses, with future swimming and tennis facilities, restaurants, and a recreation/fitness

center just steps from your front door. Just think. .. an ideal cost of living and Nevada tax advantages. The most stunning

homes in the world in the most stunning places. Great reasons for buying now... and saving forever.

Log on to
WWW.MDGHOMES.COM
for directions to these
exciting communities

BUY NOW, ENJOY NEVADA'S GREAT TAX ADVANTAGES FOREVER.

From the low $400,000s

The Vue at Somersett

From the low $600,000s

Ventana at Somersett

From the low $700,000s

Versante at Somersett

From the high $700,000s

Montaiia at Genoa Lakes

From the mid $300,000s

Montaiia at Genoa Lakes

West Reno, NV West Reno, NV West Reno, NV Golf Resort Golf Resort

1,794-2,611 sq. ft. 2,570-3,161 sq. ft. 3,052-3,893 sq. ft. Genoa, NV Genoa, NV

Up to 5 bedrooms & 3.5 haths Up to 4 bedrooms & 3.5 haths Up to 5 bedrooms & 4.5 haths Luxurious Executive Residences 1/3 to 3/4 acre custom homesites
Private Pool and Clubhouse Sophisticated Floorplans Expansive Designs Approx 3,000-4,500 sq. ft. Stunning Mountain and
Low-Maintenance Lifestyle Mountain Views Golf Course Views Up to 5 hedrooms & 4.5 haths Golf Course Views

(775) 747-0965 (775) 787-7790

(775) 787-7790

(775) 783-4951

(775) 783-4951

Warning: The California Department of Real Estate has not inspected, examined, or evaluated this offering. Monterey Development Group, in its continuous effort to improve its product, reserves the

MONTAHENO fightinits sole discretion to change phases, floorplans, elevations, square footage, specifications and prices without notice. Square footages approximate. Prices effective as of publication date. Custom @
prewies Prorecries ——  homesites may require re-certification due to weather conditions and timeline between certification and building start.
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